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Show one page at a time Question 1 A patient walks into your clinic complaining that they have been to several different pharmacies but 
aries 1D:45764 have not been able to find permethrin 1% cream rinse in the over-the-counter aisles at any of them. 
nest 
E Fag question What is the best reason as to why they cannot find it at any local clinics or pharmacies? 


(sea reesoace 


Select one: 


Permethrin has been on back-order for 3 years % 
Permethrin Is no longer sold in Canada * 


There has been a lice outbreak X s 
EE netan 1% is sold-out Rose Wang (ID: 113212) this answer is incorrect. This is not 


likely the reason why the patient cannot find permethrin. 


Permethrin is a Schedule II drug Y 


‘Marks for this submission: 0.00/1.00. 

TOPIC: Practice Setting (Management) 
LEARNING OBJECTIVE: 

To identify common Schedule II medications. 
BACKGROUND: 


Schedule | drugs require a prescription as a condition of sale. Schedule II medications are only available 
behind-the-counter but do not require a prescription. The patient cannot buy Schedule II drugs via self- 
selection. Schedule Ill products are available without a prescription, and the patient can buy them via self- 
selection. 


RATIONALE: 
Correct Answer: 


(Option #4): Permethrin is a Schedule II drug, which means that it may be sold without a prescription but 
must be kept behind-the-counter in the professional service area of the pharmacy. 


Incorrect Answers: 


(Option #1): Permethrin is not on back-order. 
(Option #2): This is incorrect, as permethrin is still sold in Canada. 
(Option #3): This is not likely the reason why the patient cannot find permethrin. 


TAKEAWAY/KEY POINTS: 


Permethrin is a Schedule II medication, which means that it may be sold following pharmacist intervention 
without a prescription but must be kept behind-the-counter in the professional service area of the pharmacy. 
There must be no public access or opportunity for self-selection. 


REFERENCE: 
[1] Permethrin and its derivatives. NAPRA. https://www.napra.ca/nds/permethrin-and-its-derivatives/. 
The correct answer is: Permethrin is a Schedule II drug 


Question 2 Which of the following activities can a pharmacy assistant NOT undertake? 
1D: 40230 

Ste Select one: 

Y flag question 


eae Sell Schedule Il products after a pharmacist's intervention * 


Discuss possible side-effects ¥ g 
based dda RAON Rose Wang (ID:113212) this answer is correct. Pharmacy 


Prinoe assistants are not able to give medical advice, such as counseling 
on side effects. 
Sell a Schedule IlI medication without a pharmacist's intervention * 


Special order over-the-counter products that a patient requests % 


Marks for this submission: 1.00/1.00. 
TOPIC: Practice Setting (Management) 
LEARNING OBJECTIVE: 


To identify a pharmacy assistant's scope of practice. 


Question 3 
1p: 40231 
Corect 

Fag question 


Question 4 
1D: 40232 


BACKGROUND: 


Pharmacy assistants do not require any formal education or pharmaceutical training to hold a position. These 
team members must maintain the confidentiality of all patient information that is received in the pharmacy. 
Their duties may include processing, billing, or filing prescriptions, or cashing out customers. However, 
assistants are not authorized to give any medical advice or counselling. 


RATIONALE: 

Correct Answer: 

(Option #2): Pharmacy assistants are not able to give medical advice, such as counseling on side effects. 
Incorrect Answers: 


(Option #1): After intervention by a pharmacist, an assistant is able to sell a Schedule II product. 
(Option #3): A pharmacy assistant is able to sell a Schedule III product. 
(Option #4): Ordering over-the-counter products can be done by a pharmacy assistant. 


TAKEAWAY/KEY POINTS: 


A pharmacy assistant may sell Schedule III medications but requires pharmacist intervention prior to the sale 
of a Schedule II medication. Any patient counselling or advice falls within the pharmacist's scope of practice 
and may not be performed by the pharmacy assistant. 


REFERENCES: 


[1] Model Standards of Practice for Pharmacists and Pharmacy Technicians in Canada. 

NAPRA. https://www.napra.ca/wp-content/uploads/2022/09/NAPRA-MSOP-Feb-2022-EN-final.pdf. 

[2] Pharmacy Professional Training and Qualifications. OCPInfo.com. https://www.ocpinfa.com/protecting-the-public/your- 
pharmacy/pharmacy-professional-training-and-qualifications/. 


The correct answer is: Discuss possible side-effects based on a medication printout 


Which of the following medications requires refrigeration? 


Select one: 


Prednisone tablets X 


Potassium chloride liquid % 


Novag s Rose Wang (ID:113212) th t. NuvaRing® 
fetoadigestral/ethinyl ose Wang (ID: his answer is correct. NuvaRing® requires 
EN uk ut refrigeration before dispensing, after which it can be stored at room 


temperature for up to 4 months, 


Solu-Medrol® (methylprednisolone) % 


Marts for this submission: 1.00/1.00. 
TOPIC: Practice Setting (Management) 
LEARNING OBJECTIVE: 

To identify products requiring refrigeration. 
BACKGROUND: 


The NuvaRing® (etonogestrel/ethinyl estradiol) is a hormonal contraceptive agent that is used continuously 
for three weeks. Storage of this medication is unique as it requires refrigeration between 2-8 °C prior to 
dispensing, After dispensing, the ring can be stored at 2-30 °C for up to 4 months. On the other hand, 
prednisone tablets, potassium chloride liquid, and injectable methylprednisolone can be stored at room 
temperature both prior to and after dispensing. 


RATIONALE: 

Correct Answer: 

(Option #3): NuvaRing ® requires refrigeration before dispensing, after which it can be stored at room 
temperature for up to 4 months. 

Incorrect Answers: 


(Option #1): Prednisone tablets do not require refrigeration. 
(Option #2): Liquid potassium chloride does not need to be refrigerated. 
(Option #4): Injectable methylprednisolone (Solu-Medrol®) does not need to be refrigerated 


TAKEAWAY/KEY POINTS: 
NuvaRing® is the only product in this list that requires refrigeration before dispensing, 
REFERENCES: 


[1] NuvaRing ®. Organon Canada Inc. nttps://pdf.hres.ca/dpd_pm/00066640.PDF. 
[2] Solu-Medrol®. Pfizer Canada ULC. https://pdf.hres.ca/dpd_pm/00071697.PDF. 


The correct answer is: NuvaRing® (etonogestrel/ethinyl estradiol) 


AJ is a 74-year- old patient who comes into your clinic with a new prescription for Lipitor 
® (atorvastatin) 10 mg once daily. You carry both brand name and generic atorvastatin at your cli 
AJ does not have a preference as to which he receives and you do not see any specific requests 
regarding the brand to be dispensed from the prescriber. 


What is the next most appropriate step? 


Question 5 
1D: 53087 


Incorrect 


Select one: 


Dispense the brand as prescribed by the doctor * 
Call the physician to get the prescription changed to generic Lipitor® so you can dispense generic X 
formulation 


Dispense the generic {v 
fotenulation if is deemed Rose Wang (ID:113212) this answer is correct. Interchangeability 


Pe cesble basedion is determined based on bioequivalence data submitted to the 
Pieherca nce onntlany provincial formulary committee. Efficacy should be the same for 
products determined to be bioequivalent. 


Dispense the brand name Lipitor® as the generic version is nat as effective X 


Marks for this submission: 1.00/1.00. 

TOPIC: Practice Setting (Management) 

LEARNING OBJECTIVE: 

To identify when generic versus brand name products may be dispensed. 
BACKGROUND: 


After a patent on a brand-name medication expires, generic manufacturers begin to produce bioequivalent 
molecules. After testing to prove the same pharmacokinetic parameters exist, manufacturers may sell this 
generic brand to wholesalers or distributors. Most third-party insurance plans have auto-substituted generic 
pricing in which, if a generic is available, the lowest-cost product is what is reimbursed. 


Pharmacies have a duty to dispense generic products where possible to reduce healthcare and patient out- 
of-pocket expenses. This applies for those patients who do not request the brand name product or have a 
health care provider that has written a no substitution request on the prescription. Interchangeability is 
determined based on bioequivalence data submitted to the provincial formulary committee. Efficacy should 
be the same for products determined to be bioequivalent, and the only difference between brand and 
generic is the non-medicinal ingredients involved. 

RATIONALE: 

Correct Answer: 


(Option #3): Interchangeability is determined based on bioequivalence data submitted to the provincial 
formulary committee. Efficacy should be the same for products determined to be bioequivalent. 


Incorrect Answers: 


(Option #1): The lowest cost interchangeable product should be dispensed 
(Option #2): You do not need to call the physician for interchangeable therapeutic items. 

(Option #4): The generic medication is considered interchangeable with the brand name if it has 
demonstrated bioequivalence, which means that the rate and extent of absorption are the same, and thus, 
the efficacy should be comparable. 


TAKEAWAY/KEY POINTS: 


Generic products that can be dispensed in place of brand names need to have displayed generic 
bioequivalence testing to be covered by the provincial formulary and dispensed to the patient. 


REFERENCES: 


[1] Similarities and Differences Between Brand Name and Generic Drugs. CADTH. https://www.cadth.ca/similarities-and- 
differences-between-brand-neme-and-generic-drugs. 

[2] What is mandatory generic substitution? OTIP RAEO. https//www.otip.com/Why-OTIP/News/What-is-mandatory-generic- 
substitution. 


The correct answer is: Dispense the generic formulation if is deemed interchangeable based on the provincial 
formulary 


Which of the following characteristics is NOT typical of a franchise pharmacy format? 


The pharmacist pays a fee to use the banner name * 
It is typically owned by a licensed pharmacist % 
It is corporately owned and operated by their head office Y 


The pharmacist pays a fee forthe * 
rights to sell products with franchise 
branding 


Rose Wang (ID: 113212) this answer is incorrect. 

Ina franchise pharmacy format, the pharmacist-owner 
pays a fee for the rights to sell products with franchise 
branding. 


Marks for this submission: 0,00/1.00, 


TOPIC: Practice Setting (Management) 


LEARNING OBJECTIVE: 
To review pharmacy formats in Canada. 


Question 6 
ID: 53108 


Incorrect 


BACKGROUND: 


There are several types of pharmacy formats in Canada. In a franchise, the owner is typically a licensed 
pharmacist who pays a fee for the use of the banner name and the right to sell products with franchise 
branding. This type of format combines some features of independent and chain formats, but unlike a chain 
pharmacy where ownership is corporate and a head office makes decisions, a franchise is owned by separate 
individuals who oversee running their own pharmacy. 


RATIONALE: 
Correct Answer: 


* It is corporately owned and operated by their head office - A franchise is not corporately owned 
and operated by the head office. 


Incorrect Answers: 


* The pharmacist pays a fee to use the banner name - The pharmacist-owner pays a fee to use the 
banner name in a franchise pharmacy format. 


© It is typically owned by a licensed pharmacist - A franchise is typically owned by a licensed 
pharmacist. 


e The pharmacist pays a fee for the rights to sell products with franchise branding - In a franchise 
pharmacy format, the pharmacist-owner pays a fee for the rights to sell products with franchise 
branding. 


TAKEAWAY/KEY POINTS: 


A franchise is typically owned by a licensed pharmacist who pays a fee for use of the banner name, and the 
right to sell products with franchise branding. 


REFERENCE: 


[1] So, you want to own a pharmacy, Part 2 — the ins and outs of making the big decision. Canadian 
Healthcare Network. https://www.canadianhealthcarenetwork.ca/so-you-want-own-pharmacy-part-2-ins- 
and-outs-making-big-decision. 

[2] Chapter 1- Pharmacy in Canada. Community Pharmacy in Canada 
https://northrose.ca/previews/CPC_01 pdf. 


The correct answer is: 
It is corporately owned and operated by their head office 


“One or more partners has specific limitation on the amount of partnership and debt for which they are 
liable for." This statement describes which of the following business enterprises? 


Limited partnership ~ 


General = ® z 

EE Rose Wang (ID:113212) this answer is incorrect. 
A general parmership is a business enterprise where each individual is equally 
liable and accountable for the business. The statement in the question does not 
describe a general parinership. 

Franchise % 


Sole proprietorship * 


Maris for this submission: 0.00/1.00. 


TOPIC: Pharmacy Setting (Management) 


LEARNING OBJECTIVE: 


To review the different types of business enterprises. 


BACKGROUND: 


There are several types of business enterprises in Canada, including sole proprietorships, franchises, 
corporations, and partnerships. A partnership can either be a general partnership or limited partnership, 
where two or more individuals form a contractual relationship to run a business or pharmacy. In a general 
partnership, each individual is equally liable and accountable for the business. In contrast, a limited 
partnership is one where one or more partners have specific limitations on the amount of partnership and 
debt for which they are liable. The limited partner often contributes financially to the business or pharmacy 
but is often not involved in the management or daily activities of the pharmacy. 


RATIONALE: 
Correct Answer: 


* Limited partnership - A limited partnership is where one or more partners has specific limitations on 
the amount of partnership and debt for which they are liable for. 


Incorrect Answers: 


Question 7 
10: 53004 


Incorrect 


Fag question 


-venera parun -A Yenier paruiersip i a DUSINESS EINEN pI SE WIETE CACI IIUIVIUUAI I9 equany 
liable and accountable for the business. The statement in the question does not describe a general 
partnership. 


Franchise - A franchise is a business enterprise where a pharmacist pays a fee to use the banner name 
and sell products with franchise branding. The statement in the question does not describe a 
franchise. 


Sole proprietorship - A sole proprietorship is a business enterprise where the pharmacist is the sole 
owner. The statement in the question does not describe a sole proprietorship. 


TAKEAWAY/KEY POINTS: 


A limited partnership is a type of business enterprise where one or more partners have specific limitations on 
the amount of partnership and debt for which they are liable. 


REFERENCE: 


[1] So, you want to own a pharmacy, Part 2 - the ins and outs of making the big decision. Canadian 
Healthcare Network. https://www.canadianhealthcarenetwork.ca/so-you-want-own-pharmacy-part-2-ins- 
and-outs-making-big-decision. 

[2] 4 Types Of Legal Entities In Canada in 2023-24: Pros & Cons Explained. 
https://ondemandint.com/blog/types-of-legal-entities-in-canada/. 


The correct answer is: 
Limited partnership 


THE NEXT 2 QUESTIONS INCLUSIVE REFER TO THE FOLLOWING CASE: 


AY is a 52-year-old patient who comes into your clinic with a new prescription for Lantus® (insulin 
glargine). AY was previously diagnosed with type 2 diabetes mellitus, for which he takes metformin 
1000 mg PO BID and dapagliflozin 10 mg PO daily. AY has no known drug allergies. You know that a 
biosimilar product is available for Lantus® called Basaglar®, and you have both products in stock. 


Which of the following best describes the definition of a biosimilar? 


An innovator or reference drug manufactured using biotechnology processes % 


A biologic drug that contains identical medicinal x CR 
ingredients to its reference products and meets og Hang ee) this 
bioequivalence standard by Health Canada answer is incorrect. 


A biosimilar is considered highly 
similar but not identical to its 
reference product, 


A medication that is derived from living organisms manufactured using biotechnology processes % 


A biologic drug derived from living organisms that is similar but not identical to the reference v 
biologic drug 


Mars for this submission: 0.00/1.00. 


TOPIC: Practice Setting (Management) 


LEARNING OBJECTIVE: 


To review the similarities and differences between generic, brand, biologic, and biosimilar drug products. 


BACKGROUND: 


Biologic medications are derived from living organisms and manufactured using biotechnology. A biosimilar 
medication is considered very similar to the reference biologic medication with no clinically significant 
differences in either efficacy or safety. However, since these medications are made of living organisms, the 
biosimilar is not considered identical to the reference product owing to the fact that it is made of living cells 
which may naturally be variable, and the molecules are often large and complex. This is in contrast to a brand 
name product and its generic equivalent, where the generic product contains identical medicinal ingredients 
to the brand name product and meets bioequivalence standards by Health Canada. 


RATIONALE: 
Correct Answer: 
* A biologic drug derived from living organisms that is similar but not identical to the reference 


biologic drug - A biosimilar is a biologic product that is highly similar but not identical to the 
reference biologic drug that is already authorized for sale by Health Canada. 


Incorrect Answers: 


* An innovator or reference drug manufactured using biotechnology processes - A biosimilar is 
manufactured using biotechnology processes but is not considered the innovator or reference drug. 


* A biologic drug that contains identical medicinal inaredients to its reference products and 


Question 8 
1D: 53007 


Incorrect 


Send Feedback 


meets bioequivalence standard by Health Canada - A biosimilar is considered highly similar but not 
identical to its reference product. 


* A medication that is derived from living organisms manufactured using biotechnology 
processes - While this is an accurate description of a biologic or biosimilar product, another response 
better reflects the definition of a biosimilar product. 


TAKEAWAY/KEY POINTS: 


A biosimilar is a biologic product that is highly similar but not identical to the reference biologic drug that is 
already authorized for sale by Health Canada. 


REFERENCE: 


[1] Biosimilar biologic drugs in Canada: Fact Sheet. Government of Canada. https://www.canada.ca/en/health- 
canada/services/drugs-health-products/biologics-radiopharmaceuticals-genetic-therapies/applications- 
submissions/guidance-documents/fact-sheet-biosimilars.html. 

[2] Arnason T, Mansell K. Diabetes Mellitus. In: Compendium of Therapeutic Choices. Ottawa, ON: Canadian 
Pharmacists Association. https://myrxtx.ca. 


The correct answer is: 
A biologic drug derived from living organisms that is similar but not identical to the reference biologic drug 


You discuss with AY that you have both Lantus® and Basaglar® in stock and he prefers the less 
expensive option as he does not have coverage. 


What is the best course of action? 


Fill the prescription for X 
Basaglar® since it is 
interchangeable with 
Lantus® 


Rose Wang (ID:113212) this answer is incorrect. While a biosimilar is 
very similar to its reference product, this does not mean that they are 
considered bioequivalent and can be automatically interchanged for 
one another. 


Fill the prescription for Lantus® as written ® 


Contact the patient's health care provider for a change to Basaglar® ¥ 


Fill the prescription for Basaglar® this time and have the patient get a new prescription for x 
Basaglar® next time 


Marks for this submission: 0.00/1.00. 


TOPIC: Practice Setting (Management) 


LEARNING OBJECTIVE: 


To review biologic reference products versus biosimilar products. 


BACKGROUND: 


Biologic medications are derived from living organisms and manufactured using biotechnology. A biosimilar 
medication is considered very similar to the reference biologic medication with no clinically significant 
differences in either efficacy or safety. However, since these medications are made of living organisms, the 
biosimilar medication is not considered identical to the reference product owing to the fact that itis made of 
living cells which may naturally be variable, and the molecules are often large and complex. For this reason, 
biosimilarility is not necessarily a declaration of bioequivalence, and it is often not automatically 
interchangeable with the reference biologic product. Health Canada allows each province and territory to 
determine interchangeability. Thus, deciding to switch a patient to a biosimilar often requires a shared 
decision between the patient and the health care practitioner. 


RATIONALE: 
Correct Answer: 
* Contact the patient's health care provider for a change to Basaglar® - This is the most 


appropriate course of action as the decision to change to a biosimilar product requires shared 
decision-making between the patient and the health care provider. 


Incorrect Answers: 


* Fill the prescription for Basaglar® since it is interchangeable with Lantus® - While a biosimilar is 
very similar to its reference product, this does not mean that they are considered bioequivalent and 
can be automatically interchanged for one another. 


Fill the prescription for Lantus® as written - The patient has requested the less expensive 
alternative and filling the prescription for the reference biologic product, Lantus®, would not be 
appropriate as it is more expensive than its biosimilar, Basaglar®. 


© Fill the prescription for Basaglar® this time and have the patient get a new prescription for 
Basaglar® next time - As biosimilars are highly similar but often not interchangeable with the 
reference biologic product, the prescription cannot be filled for Basaglar® without first contacting the 
patient's health care provider. 


Question 9 


1p: 53113 
Incorrect 


Flag question 


(sha reco 


Question 10 
Ip: 53094 


TAKEAWAY/KEY POINTS: 


Switching a patient to a biosimilar product requires a discussion with the patient and the health care provider 
as they are not often automatically interchangeable with the reference biologic product. 


REFERENCE: 


[1] Abitbol A. Making Sense of Biosimilar Insulins: What You Need to Know. LMC. https://Imc.ca/wp- 
content/uploads/2021/11/LMC_Newslettr_MakingSense_ENGFINALPDF1 pdf. 

[2] Biosimilar Drugs. CADTH. 
https://www.cadth.ca/sites/default/files/pdf/biosimilar_drugs_professional_en.pdf. 

[BB] Overview: Handbook for health care professionals on biosimilar biologic drugs. Government of Canada. 
https://www.canada.ca/en/health-canada/services/drugs-health-products/biologics-radiopharmaceuticals- 
genetic-therapies/biosimilar-biologic-drugs/handbook-healthcare-professionals htm. 


The correct answer is: 
Contact the patient's health care provider for a change to Basaglar® 


When opening a new pharmacy, a soft opening is part of the recommended steps. This can be described as: 


Holding a large celebration to announce the official opening of the pharmacy * 
The initial opening of the pharmacy to a small number of patients Y 


The official opening ofthe -® 
pharmacy to.a small number 
of patients 


Rose Wang (ID: 113212) this answer is incorrect. A soft opening 
is the initial opening of the pharmacy and not its official, grand 
opening. 


Building and launching a website for your pharmacy ® 


Marks for this submission: 0.00/1.00. 


TOPIC: Practice Setting (Management) 


LEARNING OBJECTIVE: 
To review some of the key steps required before opening a pharmacy. 


BACKGROUND: 


The last 3 steps that are recommended prior to opening a pharmacy include marketing, a soft opening, and a 
grand opening. Marketing involves all the steps taken to ensure that customers know of the pharmacy that is 
opening and the unique services that are offered. Marketing consists of creating and launching a website, 
possibly using social media, and reaching out to health care providers in the area to build connections. Prior 
to the grand opening, which is often a large, highly advertised celebration, a soft opening is recommended. A 
soft opening is the initial launch of the business and a period where the pharmacy is open to a small number 
of patients. This is a time when the team members and owners can identify and solve any issues that may 
arise to ensure that the grand opening is as smooth as possible. 


RATIONALE: 
Correct Answer: 


* The initial opening of the pharmacy to a small number of patients - The initial opening of the 
pharmacy to a small number of patients describes the soft opening. 


Incorrect Answers: 


Holding a large celebration to announce the official opening of the pharmacy - This is not the 
correct description of a soft opening but rather describes a pharmacy's grand opening. 


The official opening of the pharmacy to a small number of patients - A soft opening is the initial 
opening of the pharmacy and not its official, grand opening. 


Building and launching a website for your pharmacy - This is part of the marketing step required in 
anticipation of the pharmacy’s opening 


TAKEAWAY/KEY POINTS: 


A soft opening is recommended prior to the official launch of a pharmacy and is described as the initial 
opening of the pharmacy to a small number of patients. 


REFERENCE: 


[1] How to Open a Pharmacy - A Step-By-Step Guide. PioneerRx. https://www.pioneerrx.com/how-to-open-a- 
pharmacy. 


[2] How To Open A Pharmacy In 10 Steps. Pharma Tax. https://pharmatax.ca/how-to-open-a-pharmacy-in-10- 
steps/ 


The correct answer is: The initial opening of the pharmacy to a small number of patients 


Some examples of methods used by pharmacies to acquire medications include all the following EXCEPT: 


Incorrect 


Buying X 


groups Rose Wang (1D: 113212) this answer is incorrect. This is an example of a method used to 


purchase medications where multiple pharmacies join together to negotiate lower prices 
with wholesalers. 


Loss leader Y 
Group purchasing * 
Contract purchasing * 


Marks for this submission: 0.00/1.00. 


TOPIC: Practice Setting (Management) 


LEARNING OBJECTIVE: 
To review the methods used for medication acquisition. 


BACKGROUND: 


When purchasing medications, pharmacies can purchase from a wholesaler or manufacturer independently 
or use other channels to secure lower costs. Some examples of product acquisition include the use of group 
purchasing, pharmacy buying groups, or contract purchasing. Group purchasing, often used by hospitals, is 
where a bidding process occurs to decide on a supplier that will provide the lowest price for a medication or 
product, amongst other criteria. Buying groups often occur when multiple pharmacies join together to 
negotiate lower prices with wholesalers, Finally, contract purchasing is an example of a method used to 
purchase medications where pharmacies agree to buy fixed volumes of medications over time and obtain a 
discount based on the volume that is purchased. This differs from a loss leader, which is a pricing strategy 
that aims to attract customers to the pharmacy by selling a product or service below cost. 


RATIONALE: 
Correct Answer: 


e Loss leader - Loss leaders are products or services sold below cost in order to attract customers. This 
is not an example of a method used by pharmacies to purchase medications. 


Incorrect Answers: 


* Buying groups - This is an example of a method used to purchase medications where multiple 
pharmacies join together to negotiate lower prices with wholesalers. 


Group purchasing - This is an example of a method used to purchase medications where a bidding 
process occurs to decide on a supplier that will provide the lowest price for a medication or product, 
amongst other criteria. 


Contract purchasing - This is an example of a method used to purchase medications where 
pharmacies agree to buy fixed volumes of medications over time and obtain a discount based on the 
volume that is purchased. 


TAKEAWAY/KEY POINTS: 


Medications can be purchased independently or through group purchasing, pharmacy buying groups, or 
contract purchasing. 


REFERENCE: 


[1] A Toolkit for Improved Understanding and Transparency of Drug Shortage Response in Canada. The 
Multi-Stakeholder Steering Committee on Drug Shortages in 

Canada, https://www.drugshortagescanada.ca/files/MSSC Toolkit_2017.pdf. 

[2] Bulk Purchasing, Canadian Pharmacists Association. htips://www.pharmacists.ca/cpha-ca/assets/file/cpha- 
on-the-issues/bulkpurchasingpositon.pdf. 

[B] Retail Pharmacy Buying Groups & Pharmacy Drug GPOs. McKesson. 
https://wwww.mckesson.com/Pharmacy-Management/Buying-Groups/. 


The correct answer is: 
Loss leader 


Finish review 
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